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INTENTION

The 3 Intentions of this Talk:

• Understanding Core Marketing Messages

• Creating Simple Market Research

• Discovering Your Core Marketing Message



Why wellness people resist CMM?



WOM & SEO

Your CMM helps 
you get seen



WHY CORE MARKETING MESSAGE?

Reason 1:

Year-over-year growth in 
unique site traffic is 7.8X
for content marketers

Reason 2:

Core Marketing Message 
makes SEO easier and 
helps you attract more 
clients 



WHAT IS A CORE MARKETING 
MESSAGE?

Best Clients/Patients

Pain Points - What Are They Looking For?

Unique Value or Perspective - Island A —) Island B



Example



Example

A Holistic Pain Management 
Clinic helping the people of 
Clarksburg MA



WHY OLD SCHOOL MARKETING IS 
FLAWED?

Language matters

With SEO, your audience is already looking for you!



NEW SCHOOL MARKETING - QUESTIONS

Question 2

What are people 
looking for?

Question 1

What are you 
passionate about?

Question 3

What does your 
community of clients 
already want?



WHAT ARE PEOPLE LOOKING FOR?



WHAT DO YOUR CLIENTS WANT?

Surveys or Just Ask



MARKET RESEARCH TO FIND CONTENT 
AND KEYWORDS

Simple way to Market Research

• Info interview

• Amazon



HIT LIST

• Interviews

• At least 10

• Getting them

• The follow up



AMAZON

• Search competitors

• Read reviews

• What do people want?



NEXT STEPS


